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SSC # 21 — UNDERSTANDING ANNUITIES
This course is eligible for:

3 Life & A&S CE Credits for BC, SK, MB & ON.
3 Life CE Credits ONLY for AB.

Target Audience

This course is designed for licensed financial advisors, planners, insurance
professionals, and retirement-income specialists who provide guidance to clients
and prospects on retirement planning, income sustainability, and risk-management
strategies. It is suitable for both new and experienced advisors seeking to strengthen
their understanding of annuity products, their applications, and their regulatory
considerations.

Course Overview

Annuities occupy a unique and often misunderstood space in the retirement-income
landscape. While some advisors view them skeptically and others consider them
indispensable, annuities are fundamentally a risk-transfer mechanism—shifting
longevity, market, and income risk from the client to an insurance company.

In an environment characterized by historically low interest rates, market volatility,
declining defined-benefit pensions, and longer retirements, advisors must be
equipped to evaluate when and how annuities can contribute to a client’s long-term
financial security. Guaranteed income, tax advantages, and predictable cash flow can
play a critical role in retirement planning when used appropriately.

This course provides a comprehensive, unbiased overview of annuities, their structure,
their benefits and limitations, and the factors advisors must consider when
recommending them. It also covers the regulatory protections and industry safeguards
that support consumer confidence.



Purpose of the Course

The purpose of this course is to equip financial advisors with the knowledge and
practical understanding required to:

Explain how annuities work and where they fit within a retirement-income
strategy

Evaluate client suitability based on lifestyle, assets, risk tolerance, health, and
goals

Compare different types of annuity contracts and payout options

Understand the tax implications and regulatory protections associated with
annuities

Confidently communicate the advantages, limitations, and appropriate uses of
annuities in a client’s financial plan

By the end of the course, advisors will be able to integrate annuities into a holistic
retirement-income strategy that aligns with client needs and expectations.

Learning Objectives

Upon successful completion of this course, the financial advisor will be able to:

1. Product Knowledge & Mechanics

Define what an annuity is and describe how annuity contracts function
Identify the key parties to an annuity contract and their roles

Explain the annuitization process and how income payments are calculated
Distinguish between the major types of annuities (e.g., immediate, deferred,
fixed, variable, indexed)

2. Client Suitability & Planning Considerations

Assess when an annuity may be appropriate based on client circumstances,
goals, and risk tolerance

Determine how much capital may be required to meet a client’s income needs
through annuitization

Evaluate retirement-income factors such as longevity risk, market volatility, and
pension adequacy

3. Advantages, Limitations & Risk Management

Articulate the benefits of annuities, including guaranteed income, tax advantages,
and risk transfer

Identify the disadvantages and potential drawbacks, including liquidity constraints
and product complexity

Compare annuities to alternative retirement-income tools



4. Taxation & Reqgulatory Framework

« Describe the tax treatment of annuity contributions, growth, and income

« ldentify the regulatory bodies and industry protection agencies that govern
annuities

o Explain the types of consumer protection and coverage available to clients

5. Terminology & Professional Competence

o Demonstrate familiarity with essential annuity terminology
« Communicate annuity concepts clearly and accurately to clients and prospects
o Apply course knowledge to real-world retirement-income planning scenarios



