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SSC # 48 — USING REVERSE MORTGAGES TO ENHANCE YOUR CLIENT’S
FINANCIAL, RETIREMENT & ESTATE PLANNING SOLUTIONS

This course is eligible for:

3 Life & A&S CE credits for BC, SK, MB & ON.
3 LIFE CE Credits ONLY for AB

Target Audience

This course is designed for professionals who support Canadians aged 55 and older in
retirement, financial, and estate-related decision-making, including:

Financial Advisors and Planners

Insurance Agents and Brokers

Mortgage Agents and Brokers

Elder Planning and Retirement Specialists

Wealth Managers and Investment Professionals

Professionals assisting clients with cashflow, debt management, aging-in-place
planning, or intergenerational wealth transfer

The course is suitable for both new and experienced practitioners seeking a deeper
understanding of how reverse mortgages can be integrated into holistic retirement
strategies.

Course Overview

Reverse mortgages in Canada have undergone significant evolution, transforming from
a “last-resort” borrowing option into a strategic financial planning tool for certain
homeowners aged 55 and older. As retirees live longer, face rising costs, and seek to
preserve investment portfolios, the role of home equity in retirement planning has
become increasingly important.

This course—developed in partnership with Gregory Stanley CFP, CSEC and
Matthew Hines CRMS, CSEC, two nationally recognized experts in senior-focused
mortgage solutions—provides financial professionals with a comprehensive, practical,
and ethically grounded understanding of reverse mortgages.



Participants will explore:

« How reverse mortgages work in Canada

e When they are appropriate, and for whom

e How they can support retirement income, cashflow stability, debt reduction, and
estate planning

« How to collaborate effectively with reverse mortgage specialists

o How to evaluate product differences across lenders

« How to integrate home equity into a coordinated retirement plan

The course also includes real-world examples, suitability considerations, and best
practices for due diligence.

Purpose of the Course

The purpose of this course is to equip financial professionals with the knowledge,
clarity, and confidence needed to:

« Understand the modern role of reverse mortgages within retirement planning

« |dentify appropriate client profiles and suitability indicators

« Evaluate the benefits, risks, and obligations associated with reverse mortgages

e Incorporate home-equity strategies into broader financial, tax, and estate
planning conversations

o Strengthen client outcomes by collaborating with qualified reverse mortgage
specialists

o Ensure that recommendations are made ethically, responsibly, and in the client’s
best interest

By completing this course, advisors will be better prepared to help clients improve
cashflow, protect investments, age in place, support family members, and achieve
long-term retirement goals.
Learning Objectives
Upon successful completion of this course, participants will be able to:
1. Explain the Strategic Role of Reverse Mortgages

« Describe how reverse mortgages have evolved in Canada

e Understand why they are now considered a proactive planning tool rather than a

last-resort option
« ldentify how home equity can support retirement income sustainability



2. Identify Suitable Client Profiles

« Recognize the three primary types of clients who benefit from reverse mortgages

o Assess suitability, red flags, and alternative solutions

« Understand the needs of clients aged 55+ relating to cashflow, debt, lifestyle, and
legacy

3. Evaluate How Reverse Mortgages Support Retirement Objectives

« Explain how reverse mortgages can reduce debt obligations, improve cashflow,
and protect investment portfolios

« ldentify ways clients may use reverse mortgage proceeds (e.g., renovations, LTC
insurance, vehicle purchases, early wealth transfer)

« Understand how reverse mortgages can support aging-in-place strategies

4. Compare Reverse Mortgages to Other Home-Equity Solutions

o Distinguish between HELOCs and reverse mortgages
« Explain lifetime-guaranteed vs. term-only reverse mortgage structures
e Understand repayment triggers, obligations, and borrower expectations

5. Integrate Home Equity Into Holistic Financial Planning

e Incorporate reverse mortgage strategies into retirement income planning
e Understand the concept of a home-equity tax-free annuity
« Evaluate how home equity can support estate and legacy planning

6. Collaborate Effectively With Reverse Mortgage Specialists

« Understand the role of full-scope mortgage brokers
e Learn how to partner with specialists to ensure suitability and client protection
o Recognize differences between major Canadian reverse mortgage lenders

7. Apply Real-World Case Studies and Best Practices

e Analyze success stories demonstrating improved client outcomes

« Understand practical applications in cashflow management, debt reduction, and
intergenerational planning

e Apply due diligence and ethical considerations when recommending reverse
mortgages



